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Ex-CEOwon’t
testifyoverblast
COURTS •Ex-BBPPPPLLCC chief ex-
ecutive JohnBrownewon’t
have to testify in lawsuits filed
over a2005 refinery explosion
inTexas that killed 15people,
the state’s highest court ruled.
TheTexasSupremeCourt on

FridaygrantedBP’s request to
block adeposition from
Browne.A trial judge inGalve-
ston, Texas, in 2006ordered
Browne, BP’sCEOat the time,
togive sworn statements
about the impact budget cuts
hadonsafety at the com-
pany’s TexasCity refinery.
The plaintiffswere “disap-

pointed, but certainly not sur-
prised” by the decision to re-
verse the trial judge’s order,
attorney Brent Coon said.
“This again reminds us that in
Texas, the rich and powerful
are often still above the law.”
Victims’ lawyersclaim

Browne,whosteppeddown
fromLondon-basedBP inMay,
orderedcostcuts that ledto
theblast.The2005explosion
injuredhundredsandsparked
morethan4,000injuryand
propertydamageclaims.
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Stelmach
unable
to grasp
oilpatch
I t’s funny how things go.

Earlier thisweek, BradWall,
Saskatchewan’s shiny new

premier, was in town to speak
with andmeetmembers of the
energy industry. Hismission? Sell
themon the idea of doing busi-
ness in his industry-friendly
province.
The reviews— from those on

hand forWall’s timely pitch at the
PetroleumClub—were almost
uniformly positive, if not gushing.
Or, as one industry executive

quipped: “If only hewere running
in the next Alberta election.”
If only, indeed.
Ironically, whileWallwaswow-

ing the oilpatchwith his presen-
tations, our ownpremier, Ed Stel-
mach, derided bymany in the oil-
patch, was trying towork his own
brand ofmagicwith industry rep-
resentatives in a series of closed-
doormeetings.
Those talkswere part of the so-

called “ongoing consultations”
the premier has been havingwith
industry representatives since he
announced the provincewould
bemoving to changeAlberta’s
energy royalties structure to re-
flect some of the recommenda-
tions offered by a controversial
blue-ribbon panel chaired by
forestry industry executive Bill
Hunter.
As just about everyone— in-

cluding Saskatchewan’sWall— is
aware, the politicalmaelstrom
preceding the panel’s sugges-
tions, and the subsequent funk
that has engulfed significant por-
tions of the industry since the
government’smove to embrace a
number of the proposals, has
done little to ingratiate Stelmach,
or EnergyMinisterMel Knight,
to the oilpatch.
What it has done, however, is

cause explorers to shelve billions
of dollars of drilling plans across
the province, in a number of
cases causing companies to shift
their exploration efforts into
neighbouring Saskatchewan—
where, of course, they are being
welcomedwith open arms and
lower royalties.
The projected 31 per cent de-

cline in drilling activity inAl-
berta in 2008 forecast by the Pe-
troleum ServicesAssociation of
Canada thisweek tells you all you
need to know about how things
are unfolding in our province—
even though the industry pull-
back is still being couched in
terms of lownatural gas prices
and soaring drilling costs.
Beneath the polite talk from in-

dividual corporate leaders and in-
dustry representatives over oper-
ating conditions inAlberta and
theTories’ promise to address
the industry’s royalty-related
concerns, there lurks a visceral
dislike of both the premier and
the energyminister.
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Exxon, Shell set
tobreak records
PROFITS • EExxxxoonnMMoobbiill CCoorrpp..
and RRooyyaall DDuuttcchhSShheellll PPLLCC are
forecast to yet again break
corporate earnings records
nextweekwhen they report
their full-year results, as high
oil prices continue to out-
weigh rising costs and taxes.
Houston-basedExxon, the

world’s largestnon-govern-
ment-controlledoil company in
theworldbymarketvalue, is
expectedtoreporta fourper
cent rise in fourth-quarterprof-
its to$10.65billionUS,accord-
ingtoReuterscalculations.
Thiswould push 2007 earn-

ings to $39.6 billion, just
ahead of the $39.5 billion
Exxon posted in 2006,which
set aU.S. earnings record.
A Reuters poll of nine ana-

lysts forecast Hague-based
Shell, the second-largest pri-
vate oil company,will report a
10 per cent rise in fourth-
quarter current cost of supply
net profits, excluding one-off
items, to $6.1 billion.
Thiswould result in 2007

earnings of just under $27 bil-
lion and smash the European
earnings record set by the oil
major last year.

HOMESALESREADYTOBLOOM

TedRhodes, CalgaryHerald
Trent Gyug is confident his Royal Oak Estates home, for sale since June, will sell as buying picks up in the spring.

MARIOTONEGUZZI
CALGARYHERALD

T
rentGyug’s home
in the northwest
neighbourhood of
RoyalOak Estates
has been for sale

since June.
Buoyed by the prospects of a

newyear and real estate data
showing activity in themarket
heats up by the spring, Gyug is
confident his 2,660-square-
foot, two-storey estate home
will sell in the near future. It’s
listed for $679,900.
“We listed it at the end of the

boom (in 2007),” saidGyug
with a chuckle.
“Things definitelywill heat

up now. I’m very optimistic
about that by just following
Calgary’s trendmarket. The
trend of Calgary has always
been the first sixmonths are
definitely the hottestmonths
of the year.We typically have a
decline in the last sixmonths.
That’swhy I amoptimistic.”
It is called the springmarket

phenomenon—and last year’s
residential real estatemarket

inCalgarywas certainly proof
of that.
Intuitively, people know that

the real estatemarket heats up
in the spring. Last year’s statis-
tics confirm that—March
recorded the greatest number
ofmonthly sales for the year at
4,077, with an average of 136
sales per day.
Calgary realtors Bryan and

WendyMorrowhave discov-
ered some other interesting
data over the years in this
spring phenomenon.
The first half of the year is

usuallywhen the best price
appreciation inCalgary homes
takes place.
“If you can sell usually at the

end of spring,May-ish, you’ll
get the best price going for the

year. I was actually quite sur-
prised the number of years
that prices actually declined a
little bit in the second half.
Last year, it was about 10 per
cent or so. On a $400,000
house, that’s a good chunk of
money,” said BryanMorrowof
Re/Max First.

Housingmarket set
to catch spring fever
Activity

traditionally
heats upwith
theweather
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The Spring Market Phenomenon
The yellowbars show the price gains or declines in the first sixmonths of each year.
The red bars show the same thing for the second sixmonths of those years.
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Source: Bryan andWendyMorrow

125 Crowfoot Way N.W., TOLL FREE 1-866-822-6677
www.northwestacura.com 239-6677Northwest Acura

Visit acura.ca today.

EASY DECISION.
NOFOR 90 DAYS

PAYMENTS0.9 PURCHASE%
APR FINANCING

WITHUP TO 48
MONTHS

**

†

Limited time finance offer based on a new 2008 TL 5-speed automatic (model UA6628J) available through Honda Financial Services Inc., on approved credit. GST, license, insurance and registration are extra. **Purchase Finance $44,645 includes $100 excise tax, $20 new tire surcharge and $1,825 freight and PDI, financed at 0.9% APR, equals $947.30
per month for 48 months. $4,464 down payment or equivalent trade may be required. Cost of borrowing is $825.17 for a total obligation of $45,470.17. GST, license, insurance and registration are extra. Retailer may sell/lease for less. Retailer order/trade may be necessary. †No payments for 90 days offer applies to purchase finance offers on all new
2007 & 2008 Acura models, and Acura Certified Used Vehicles purchased and delivered by January 31, 2008. Offer available only through Honda Financial Services on approved credit. Monthly payments are deferred for 90 days. Contracts will be extended accordingly. Interest charge (if any) will not accrue during the first 60 days of the contract. After
the 60 days, interest (if any) starts to accrue and the purchaser will repay principal and interest (if any) monthly over the term of the contract. See Northwest Acura for full details.
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T he Morrows’ data of resi-
dential properties, not in-
cluding condominiums,

going back to 1985 show that
only three times in those years
have price gains in the
second half of a year
outpaced those from the
first half — in 1989, 1992
and 2005.
Also, there has been

only one price decline in
the first six months of a
year (1990) while the
second half of the year
has experienced 12 price
declines.
The data charted the

price gains or declines in
each of those six-month
periods.
Living in Canada,

given its cold winter,
could be one of the rea-
sons for the spring spike,
saidMorrow.
“I can’t give you a

hard and fast reason. It
used to be we used to
get a lot of transfers in
the first six months of
the year. People would
come out in February.
They’d look around.
They’d come out in
March or whatever and
make a buy for June
possession.
“We did a lot of that business.

But that has almost dried up be-
cause corporations aren’t trans-
ferring employees like they used

to,”Morrow said.
The local real estate market in

the past two years has experi-
enced a huge spring market
jump.

“Absolutely silly” is
the way Morrow de-
scribed the spring of
2006 and 2007.
When you look at a

five- or 10-year aver-
age — even excluding
the last two years,
when there were really
big price movements
— prices tend to firm
up by March, said Lai
Sing Louie, senior
market analyst in Cal-
gary for Canada Mort-
gage and Housing
Corp.
“That’s primarily be-

cause of the demand
factors. That spring pe-
riod is when the sales-
to-active-listings ratio
is the highest. It tends
to be higher in March
than most months. Re-
ally, the buying pres-
sure comes on in
March,” said Louie.
December and Janu-

ary tend to be the slow
months in the yearly
residential real estate
cycle.

“The springtime is really when
a lot of the buying comes in,”
Louie said.
“If you’re a realtor, you really

don’t want to be taking a vacation
inMarch.”
Weather is likely a factor in the

phenomenon, said Richard Cor-
riveau, regional economist with
Canada Mortgage and Housing
Corp. inCalgary.
“Of course, people aren’t as in-

terested trudging around from
listing to listing, viewing homes
in the middle of winter, so natu-
rally there’s a spring rush or
spring fever, just like there is for
a variety of other products,” said
Corriveau.
Another factor could be that

people get over the end of the
year and have received their
bonuses. This may be giving
them some incentive to upgrade
homes.
“The dominant factor is sea-

sonality. People are getting out of
hibernation mode and they want
to get out and enjoy the spring
weather and view show homes,”
he said.
Those homes also show better

because the landscaping is not
coveredwith snow.

MTONEGUZZI@THEHERALD.CANWEST.COM
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SPRING: ‘The buying pressure comes on inMarch’

❝
Weused to
get a lot of
transfers in
the first six
months of
the year.
People

would come
out in

February

❞
BRYANMORROW,
RE/MAX FIRST

FOR THE YEAR

Each of these Sales Professionals demonstrate the outstanding service and dedication
required to be among our Industry Leaders. We are proud to have them associated with

the offices of CIR Realty representing over 650 Realtors.
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SURROUNDING YOU IN STYLESURROUNDING YOU IN STYLESURROUNDING YOU IN STYLESURROUNDING YOU IN STYLENN STYLE
Tom 403-681-2159

A DISTINCTIVE OPPORTUNITYA DISTINCTIVE OPPORTUNITYA DISTINCTIVE OPPORTUNITYA DISTINCTIVE OPPORTUNITY

Real EstateReal EstateReal EstateReal Estate
InvestmentInvestmentInvestmentInvestmentin thein thein thein the

Comox Valley,BCComox Valley,BCComox Valley,BCComox Valley,BC
•18•18•18•18%%%% Annual Fixed RateAnnual Fixed RateAnnual Fixed RateAnnual Fixed Rate
• Minimum $30,000• Minimum $30,000• Minimum $30,000• Minimum $30,000
• RSP Eligible• RSP Eligible• RSP Eligible• RSP Eligible
• 2 Year term (or less)• 2 Year term (or less)• 2 Year term (or less)• 2 Year term (or less)
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signaturepropertiesinc.casignaturepropertiesinc.casignaturepropertiesinc.casignaturepropertiesinc.ca

Contact:Contact:Contact:Contact:
Noel LlewellynNoel LlewellynNoel LlewellynNoel Llewellyn for more detailsfor more detailsfor more detailsfor more details
604-662-2698604-662-2698604-662-2698604-662-2698
noel.llewellyn@colliers.comnoel.llewellyn@colliers.comnoel.llewellyn@colliers.comnoel.llewellyn@colliers.com

FOR SALE
12 Acre Estate Lot in Kelowna12 Acre Estate Lot in Kelowna12 Acre Estate Lot in Kelowna12 Acre Estate Lot in Kelowna

with unobstructed views ofwith unobstructed views ofwith unobstructed views ofwith unobstructed views of
downtown Kelowna &downtown Kelowna &downtown Kelowna &downtown Kelowna &

Okanagan Lake.Okanagan Lake.Okanagan Lake.Okanagan Lake.

Build your Dream HomeBuild your Dream HomeBuild your Dream HomeBuild your Dream Home
on this Rare Opportunity!on this Rare Opportunity!on this Rare Opportunity!on this Rare Opportunity!

Asking PriceAsking PriceAsking PriceAsking Price
$4,200,000$4,200,000$4,200,000$4,200,000
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Fisgard All Canadian RRSPFisgard All Canadian RRSP
Quality Service Since 1967

For a booklet on this quality professionally-managed
INCOME & GROWTH investment (minimum $1,000),
qualifying for all Canadian Registered Plans, and
secured by valuable CANADIAN property, please call

CASH & RRSP
INVESTMENT
Average Yearly NET Return for the Past 13 Years

#"$%##"$%

1-866-382-92551-866-382-9255
AEL - AGGIE - DAWRAEL - AGGIE - DAWN

www.fisgard.com
info@fisgard.com
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House & View for SaleHouse & View for SaleHouse & View for SaleHouse & View for Sale
Ucluelet BC - Stunning open ocean views fromUcluelet BC - Stunning open ocean views fromUcluelet BC - Stunning open ocean views fromUcluelet BC - Stunning open ocean views from

Architectural designed home set on .52 acre.Architectural designed home set on .52 acre.Architectural designed home set on .52 acre.Architectural designed home set on .52 acre.
$839,000 Tel: 604-792-9865$839,000 Tel: 604-792-9865$839,000 Tel: 604-792-9865$839,000 Tel: 604-792-9865

Email:jbug3@telus.net for info & picture packageEmail:jbug3@telus.net for info & picture packageEmail:jbug3@telus.net for info & picture packageEmail:jbug3@telus.net for info & picture package

The members of the firm of

FABER BICKMAN LEON
Barristers and Solicitors

are very pleased to announce that, effective

January 1, 2008

ADAM BRENER

HAS JOINED THE FIRM

AS A PARTNER
Adam’s direct line: (403) 234-1194

Adam’s email address:

abrener@fbllaw.ca

www.fbllaw.ca
#350, 603 - 7 Avenue S.W.
Calgary, Alberta T2P 2T5

phone: (403) 263-1540 fax: (403) 269-2653
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