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Oldmeans new trend
Planningtomove?Thinkabout the
home’sdesignandmakesure it fits
yourneedsnowand intothefuture.
Forty-onepercentofbabyboomers
whohavea livingparentarehelping
takecareof them,saysarecentUSA
Today/ABCNews/GallupPoll.
Of thosewhoaren’tprovidingcare for
theirparentsnow,37percent think
theywill someday.
Thatmay includehavingparents
move intoyourhome,soconsider
adaptingthe livingspacewithevery-
thingfromhandrails inbathroomsto
rampsonstairs.

—KathyMcCormick

‘Relics’ are unholy
A“relic” inyourhomecouldbe
enoughtosinkasale, says aU.S. real
estatebroker.
Unlessownersperiodically invest in
repairsandupgrades, theirhomes
will fall so farbelowthestandardsof
currentbuyers that theywillbecome
obsolete, saysNickKuhn,as reported
in theWashingtonPost.
Onhis“out” listare featuressuchas
droppedceilingswith fluorescent
lights.

—KathyMcCormick

Construction increases
Nationalconstructionstartsofcondo
apartmentsslightlyoutpacedthe
previousyear’snumbers inmostof
2007,saysaresearchfirm.
Fromlast JanuarytoOctober,Toronto
wastheonlymarketpostingasignifi-
cantdecline, saysAltusClayton.
Westernmarketswerepullingupthe
numbers.Edmontonwasalreadyat,
andVancouveraheadof, their2006
totals.

—KathyMcCormick

Approval process blamed for ’07 decline
KATHYMcCORMICK

CALGARYHERALD

A
hit 1982moviemight sumup
this year’s condomarket for
local residential builders and
developers.
It wasTheYear of Living

Dangerously.
“It’s like the perfect storm right now,”

saysChrisWein, vice-president of sales,
marketing and product design forAssured
Developments.
Final numbers aren’t yet available but

CanadaMortgage andHousingCorp. pre-
dicts construction starts ofmulti-family
housingwill total 6,250 units for 2007—
down five per cent from 2006.
That’s a good number considering how

cool the real estate industry has been in
the past fewmonths, say the experts.
“The themecouldbe thechallengesget-

ting throughapprovalswith thevariousau-
thorities,” saysWein. “It’s taken longer for
us togetmostofourprojects to thedevel-
opment stage, and that’snotonlyherebut in
other jurisdictions suchasCanmore.”
In turn, that has delayed product starts,

he says. “Due to the sheer volume of appli-
cations, the process takes longer and

longer, and the detail and amount of ex-
amination put into those applications
today from approving authorities is
quite a bitmore intense than in
the past, so it delays it further.”
StatesmanGroup of Com-

panies had the same prob-
lem, as didResiance
Corp.
“Because new

projects are tak-
ing quite some
time to go
through the
approval
process at the
city, for a fairly
significant part of
last year, wewere not in
a sellingmode,” says Brad
Milne, vice-president and le-
gal counsel for Statesman.
For Resiance, the companywas ex-

pecting 400 sales in 2007, but ended the
year “not even close,” says president Barry
Chow. “We’re very project dependent, so
if our projects are delayed, sales don’tma-
terialize.”

SEEDELAY,PAGE J2

Year of
thedelay

CONDOSN
EW

SECTION J

EDITOR: BARB LIVINGSTONE 235-7339 WWW.CALGARYHERALD.COM SATURDAY, JANUARY5, 2008

SECRET’S
OUT
Gangster’s
former hideaway
nowproject. In

Rec Properties.

J7

AFFORDABLE
OPTION
First-time
buyers
turning to
condos.

J6

BE IT RESOLVED
Find your dreamhome
in theNewYear
using our listings
of units for
sale.

J4

RECREATION INVESTMENTPROPERTIES&

CalgaryHerald Archive
Constructionstarts likelydeclined fivepercent in2007.
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ColeHarris, president of theCentronGroup
—which is a partner inmany projectswith
Homburg—agrees.
“One of our biggest challenges to date is ac-

quiringmunicipal approvals,” saysHarris.
“Delays of sixmonths to one-and-a-half years
arewhatwe have encountered, whichmakes
bringing the right product to themarket at the
right time thatmuchmore difficult.”
In turn, that’s added to the cost of doing

business—and prices have gone up accord-
ingly, compromising affordability.
Add on the challenge to find qualified

tradespeople, and the increasing cost of sup-
plies, and itmagnifies problems.
“The homes are as expensive ormore so to

build today,” saysTimLogel, president of
Cardel Lifestyles, which had 290 sales for 2007.
The average price of single-detached resale

homes increased to $346.675 in 2006, up from
$250,832 in 2005, forcingmany people to turn
to condominiums as a first-time choice for a
home.
But the rising prices of themulti-family sec-

tor have taken their toll aswell, says Lai Sing
Louie, seniormarket analyst for CanadaMort-
gage andHousingCorp.
The average resale condo pricewent up a

whopping 23.16 per cent as of the end ofNo-
vember, up from the same period in 2006.
The average resale condo pricewas $285,918

in January 2007, hitting a high of $332,237 in
May.
“This is higher than the average price of

$320,246 for a single-detached home in the
Calgarymetropolitan area as recently as Janu-
ary 2006,” says Louie.
While the average new condo price isn’t cal-

culated byCMHC, the average price for new
single-family homes is expected to top out at
$475,000 this year.
“Affordability is a big issue,” saysWayne

Prokopetz, who handlesHawthorneHomes,
themulti-family division of CarmaDevelop-
ers.
“On ourHeartlandHomes’ side (the single-

familywing)we keep on trying to address af-
fordability in single-family homes, but there’s
not asmuch flexibility. There’s a lotmore
choice in themulti-family segmentwith
townhouses, narrower towns, stacked towns
and apartments, all geared to addressing af-
fordability.”
Hawthorne introduced a newproduct late

last year that is a stacked townhouse of just
500 square feet.
“It was priced at $225,000 inAuburn Bay,”

says Prokopetz. “We only released four and all
four sold in oneweekend.”
AvalonMaster Builder also has a townhouse

project inAirdrie, called Zen, that has given it
the edge. Only eight of the 100 units are left,

says president Christine Scott-Nyuli.
“Theywere a great price point, under

$300,000,with verymodern styling and green
features included in the price,” she says.
Still, evenwith innovative designs, it was a

tough year, partly due to the sheer number of
speculators, flippers and investorswho had
bought unitswhen things had heated up,
dumping themback on themarket at the first
sign of a slowdown.
Bymid-year, a huge combination of factors

took over, say builders.
“The craziness of the past justwasn’t sus-

tainable long term, sowe all expected it,” says
Scott-Nyuli.
Listings for resale condos bottomed out in

March at 3,974, but had risen to 11,188 by the
end ofNovember, saysCalvin Buss, president
of BussMarketing, which specializes in inner
city condos and recreation properties.
“That’s an increase of 181 per cent,” he says.

“Condo sales peaked inMarch 2007 at 4,077,
and since then have dropped 52 per cent to
1,954 to the end ofNovember. Speculators are
expiring in record numbers.”
The last sixmonths of 2007were “tough,” he

says. “Drilling activity in the oil and gas sector
isway down and likely to stay down,many are
leaving for their home provinces andwe have
huge listing inventories to eat up.”
Asmany as one-quarter of the current high

inventory of units on themarket could be
speculators, saysNaumShteinbah, general
manager of one of the city’s largestmulti-fam-
ily developers, StreetsideCorp., a division of
Qualico.
“The speculators are nowdumping those

units, which are basically brand-newunits that
they can sell cheaper than newbuilders,” he
says.
Until that inventory is cleared, thingswill re-

main slow, says Shteinbah.
“There’s a lot of consumer uncertainty out

there right now,” says Prokopetz. “Builders are
also feeling the pressure and some are having
specials to clear inventory.”
However, builders remain optimistic about

the newyear. Thingswill stabilize and return
to amore normalmarket, they say.
The following are some of the developers’

sales numbers for 2007, alongwith their origi-
nal predictions at the start of the year:

■ StatesmanGroup: estimate, 150; actual, 154;
■Assured: estimate, 200; actual, 50;
■AvalonMaster Builder: estimate, 100; ac-

tual, 92;
■ResianceCorp.: Estimate, 400; actual, 120

to 150;
■HawthorneHomes: Estimate, 200; actual,

199;
■Cardel Lifestyles: Estimate, 290; actual,

245.
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DELAY:Hits affordability
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Somebuilders say they have encountered delays of up to one-and-a-half years.

Multi-family housing builders remain optimistic about the future in 2008.
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